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Gemini Corporation: “Turkey is too dominant in MENA for scrap and no one can compete with it”

Gemini Corporation entered scrap segment almost 30 years ago. What 

changes did your business and market witness during this period of time?

When did Gemini start dealing with ferrous scrap?

What role does the ferrous scrap play in Gemini’s business?
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Interview

The company is headquartered in Belgium. What is priority for you – sales to European customers or exports 

outside Europe?

Today, the interest in scrap from MENA steel mills is increasing. Is this market really so attractive for scrap 

collectors at the moment?

As you have already mentioned, there are some differences between MENA countries in terms of scrap needs. 

What are the most promising destinations for your company?

So let’s talk about Turkish buyers. What are their preferences in terms of scrap?
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Interview

Gemini is a leading promoter for the use of containers to transport shredded steel scrap. Why are you follow-

ing this strategy?

What are your forecasts concerning the price trend for the near future and scrap consumption in 2017?


